Buyers will explore these five [
tabs to familiarize themselves [
with your listing.

DETAILS

We provide a buyer with a [
home’s basic information. [
These are some of the first [
things buyers look for [
throughout their search for a [
new home.

One thing that sets us apartis [
the importance we puton [
descriptions. In the limited [
amount of space allowed here, [
we do our best to provide a [
summary of the best features [
and amenities offered by a [
particular house. Every house [
is different, so we take the time [
to write a different description [
for each, giving the buyer [
reasons to want that particular
home.

On the Details tab, we give buyers(’
the option to go to the Address [
Website, which is on Realtor.com. [
[]

Buyers can view the virtual tour, [
we personally made for this [
house. This tour consists of up to [
50 of the best professionally taken [
photographs of the interior and [
exterior, along with descriptions [
describing all the details and [
amenities a buyer wants to know [’
about before they decide to look!’
atthe house in person.r]

[]

We make available a printable [
version of all of the information [
included in each tab in a house’s [
Featured Listings page.[’

[]

More Info redirects a buyer to our [
contact information page, so thatl!
they may call us with any inquiries [
they may have. [

[]

FEATURES

We exhibit the key features of a [
home, informing a buyer on the [
most attractive and important [
things a home has to offer.

PICTURES

Up to 30 of the best of our [

high quality professionally taken [
photographs are transferred [
from MLS and displayed here. []

[

Every Buyer Survey says that(]
photos are the number one thing(
the online Buyer is looking for.

MAP

One of the most convenient [
features of our Featured Listings [
page is the Google-powered map.[!
This map allows motivated buyers [
to get up and go directly to seel’
the house they are viewing onlinel’]
in person. Once buyers havel]
taken the initiative to do this, they [
are only one step away from/(]
calling us and arranging an’’
appointment for a showing of thel
interior. Showings create offers, [
and offers create sales, and we [
make it very easy for a buyer to [
take the first steps in the buying [
process.

VIP

VIP Buyers can [
The last tab introduces or reminds [ Save a Home” ] When VIP Buyer [

. . to an archive, [ chooses “Compare,” 0 “Share” allows [
buyers about the VIP Access [ Setting up an appointment [ creating a list of the [ they are preserﬁ)ted w/ [ VIP Buyers to e-mail [

we o_ffer. By signing up for_th|s free [J allows for the buyer and us [1  pomes they have [ spreadsheets w/ the [ this listing to their
service, buyers are then given [ to meet and begin their [ recently viewed, and [ different stats on the [ friends, giving your ]|
access to the most advanced!’ home-buying process. then make a listof 11 houses they are [ home even more [
homes search possible, restricted [ their favorites. comparing. publicity!
resources, and services that make [

our site unique.


http://www.realtor.com/realestateandhomes-detail/5080-Catamount-Dr_Las-Cruces_NM_88011_M29527-83724?cpPreview=true#

