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How Is the Market?
—

This is the question you get asked the most and the question
every potential Buyer or Seller wants the answer to.

The key to your credibility as a
O0 Ol ZAOOEI T Al 6 F
30-second authoritative response.

O

That response is the basis for this presentation.
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/ How Is the Market?

There has never been a better opportunity

Ahey have the most choices in a home,
Ayet the most house for the least money,
Anortgages at very low interest rates.
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[ How Is the Market for Sellers? ]

Despite what you may hear homes are selling!
More homes per month in the last 6 months than in previous 24 months.

A seller needs to be realistic about this market.

Like the stock market, current prices are not what they were from 2004 to
2006. If aseller markets their home at a price based on a comparison to all
the competing homes currently on the market, then 8

it is a good time to sell a home.

If you are a Seller and a Move -Up Buyer,
you are in the best " OU ANdadk& ever. The bargain you get in your new
home will appreciate far more that any loss you take when you sell. The
savvy Seller, will look at the sale and purchase as a single transaction, and
seethey are getting agreat deal.

It IS just a time to be realistic.
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The other unasked questions are:

Will my house sell? How soon? At What price? |

FIRST, | NEED TO TELL YOU SOMETHING YOU ALREADY KNOW!

THE CURRENT MARKET IS UNLIKE
ANYTHING WE HAVE SEEN IN THE PAST 30YEARS.

The problem is the banking crisis which has resulted in the current
difficulty for buyer sto get loans This haresulted in reduced activity in
the Real EstateMarket for the past2 and a half years

4 )
/\ My job is to tell you about the current LasCruces

Real Estate Market, and then we will discussthe
Market for homesin your price range.
\_ J
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Since 2006 the number of home sales has declined month

over month & year over year until the last6 -months of 2009

Total Sales Per Month By Year

300 1
250
200
TOTALSALES
BY YEAR
150 2006 = 2435
2007 = 2002
2008 = 1412
2009 = 1350
100 ¢
50 + —
End 2009 sales > 2008 & = 2007
0
JAN FEB MAR APR MAY JUNE JuLy AUG SEPT ocT NOV DEC
[
T
JAN FEB MAR APR MAY JUNE JULY AUG SEPT OCT NOV DEC TOTAL SALES
2009 71 87 107 95 124 126 119 132 121 145 126 97 2009 1350
2008 | 114 120 107 132 133 136 160 132 99 118 84 77 2008 1412
2007 | 142 151 215 181 193 204 185 208 140 142 133 108 | 2007 2002
2006 | 139 171 197 204 236 256 246 239 233 179 177 158 | 2006 2435
006 MAXIMUM NUMBER OF SALES EVER
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In order to stimulate increased sales, the Median Price of Sold
Homes decreased to levels lower than the previous few years.
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MEDIAN SALES PRICE BY MONTH BY YEAR
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JAN FEB MAR

APR MAY JUNE JULY AUG SEPT OCT NOV DEC

JAN FEB | MAR | APR

MAY | JUNE | JULY | AUG | SEPT | OCT | NOV | DEC | BYYEAR % CHANGE

2009 | 164500160024 | 164075 | 150000

162150 | 157250 | 160425 | 159975 | 175000 | 156000 | 151000 | 166000 | 160725 -6.56%

2008 (167750 |173000 | 194000 | 174500

180000 [ 171000 | 179750 | 163500 | 186500 | 167700 | 156999 | 151700 | 172000 -2.82%

2007 (180000 |181200 | 180000 | 182250

194500 | 172600 | 162750 | 175000 | 189900 | 168210 | 175000 | 167250 | 177000 -1.67%

Evelyn Bruder Las Cruces Real Estate Dream Team
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THE LAW OF SUPPLY AND DEMAND FOR LAS CRUCES HOMES

Table #2 2009 Absorption Rate
abie Total Listings and Sales

2009 CALCULATION:
RESIDENTIAL END OF YEAR END OF YEAR IN 2009 THERE WERE 1350 SFH SOLD OR 112.5

HOMES PER MONTH (DEMAND)
SFH MARKET TOTAL LISTINSGS TOTAL SALES AT THE END OF 2009 THERE WERE 1319

HOMES FOR SALE-INVENTORY (SUPPLY)

1319 1350 IN ORDER TO SELL 1319 HOMES AT THE RATE
OF 112.5/MONTH IT WOULD TAKE
11.7 MONTHS = ABSORPTION RATE

2009
RESIDENTIAL END OF YEAR END OF YEAR
SFH MARKET TOTAL LISTINGS TOTAL SALES ABSORPTION RATE
| 1319 2 1350 11.7 ]
TOTAL LISTINGS AND SALES DIVIDED INTO PRICE RANGE
< $150000 298 566 6.3
$150000 - $200000 332 367 10.9
$200000 - $250000 132 183 8.7
$250000 - $300000 140 92 18.3
$300000 - $400000 195 84 27.9
$400000 - $500000 95 33 34.5
$500000 - $700000 79 16 59.3
< $700000 48 9 64.0

Evelyn Bruder Las Cruces Real Estate Dream Team
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[ IMPORTANCE OF ABSORPTION RATESJ

1. When Absorption Rates are low (less than about 6 months)this means that
there is relatively a lot of demand for the available inventory.
' 3%, , %2063 - ! 2+ %4

2. When Absorption Rates are around 6 months this means that there is a
relative balance of Supply and Demand (Listings & Sales).
THE MARKET IS FLOWING NORMALLY

3. When Absorption Rates are HIGH (More than about 6 months)t his means
that there is relatively little demand for a relatively large amount of
available inventory. THE BUYER IS IN CONTROL OF THE MARKET.

The Seller must do whatever it takes to make his product (home)
attractive for the Buyers.
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THE LAW OF SUPPLY AND DEMAND FOR LAS CRUCES HOMES

ABSORPTION RATE 7
The number of months it will take to sell all of the
homes currently listed for sale in each price range

As the Price Range increases there is a combination of
increased Supply (listings) and decreased Demand (sales).
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